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Option

Number 
Volume

Commitment
Term

Commitment
Rates and Discounts
Other Terms and Conditions

1
$75,000

per month

following

the Ramp

Period
3 years
Discounts:


Monthly Recurring Charges
21%
1.  For the purposes of this option, the first eight months of the term of service are defined as the Ramp Period.



2
$45,000

per month
1 year
The Customer will receive a 12 percent discount on monthly recurring charges for international Private Line Service circuits mutually agreed upon by the Customer and the Company.


3
$13,847.82

per month
2 years
The Customer will be charged a $2,150.00 one-time installation charge for one international Private Line Service for circuit mutually agreed upon by the Customer and the Company.


4
$3,000,000

for Years 1

and 2 and

$15,000,000

throughout

the term of

service
3 years
Discounts:


Monthly Recurring Charges
16%


5
TheCustomer's and the Customer's Designated Affiliates' Company service usage must equal or exceed $2,000,000 during each annual period of the term of service.The Customer's and the Customer's Designated 

Affiliates' 

Company service usage must equal or exceed $2,000,000 during the Extension Term (Extension Term Volume Commitment).

For purposes

of this option, the Minimum Volume Requirements

set forth in

this section

will not apply during

the Work Off

Period.
24 months

(Initial

Term)
Discounts:


Monthly Recurring Charges
38%


1. The provisions of SCA Type 1 apply and service is provided under SCA Type 1 Option 2920 as set forth in MCI WORLDCOM Communications, Inc. F.C.C.

Tariff No. 1. 

In addition, for purposes of this option, Company service usage associated with other products of the Company and its affiliates will be used to ascertain whether the Volume Commitment and Extension Term Volume Commitment are satisfied. For purposes of this option, "Company service usage" shall be expressed in U.S. dollars.

2. The Customer may extend the term of service for one additional 12‑month period subject to the terms and conditions, including rates and discounts, set forth under this option by providing the Company notice at least 60 days prior to the expiration of the term of service (Extension Term).

Following expiration of the term of service or termination of service under

this option prior to the expiration of the term of service, service will continue for up to 9 months subject to the terms and conditions, including rates and discounts provided under this

option, excluding the Volume Commitment and the Extension Term Volume Commitment set forth below (Ramp Down Period).

3.  For purposes of this option, the Customer's Designated Affiliates are eligible to receive the rates and discounts set forth under this option.

4. If during the first annual period of the term of service the Customer fails to satisfy the Volume Commitment, the Customer may elect to either: (i) pay an underutilization charge equal to 50 percent of the difference between the Volume Commitment and the Customer's actual usage during that annual period; or, (ii) (a) pay an underutilization charge equal to the difference between the Volume Commitment and the Customer's actual usage during that annual period minus an amount equal to a certain percentage of the Volume Commitment during that annual period, not to exceed 15 percent, multiplied by 50 percent; and, (b) carry forward an amount equal to a certain percentage of

the Volume Commitment during that annual period, not to exceed 15 percent, to the following annual period of the term of service (Shortfall Amount).

If during the second annual period of

the term of service the Customer fails

to satisfy the Volume Commitment and

elects not to extend the term of service, the Customer may elect to either: (i) pay an underutilization charge equal to 50 percent of the difference between the Volume Commitment and the Customer's actual usage during that annual period plus

the Shortfall Amount carried forward

from the preceding annual period, if

applicable; or, (ii) (a) commit to an

amount equal to a certain percentage of

the aggregate Volume Commitment for

each annual period of the Initial Term,

not to exceed 15 percent (Work Off

Amount); and, (b) pay an underutilization charge equal to the

difference between the Volume

Commitment and the Customer's actual

usage during that annual period plus

the Shortfall Amount carried forward from the preceding annual period, if applicable, minus the Work Off Amount, multiplied by 50 percent. If the Customer commits to a Work Off Amount, the term of service will extend on a month‑to‑month basis, not to exceed 6 months (Work Off Period). The Work Off Period will expire the earlier of: (i) the month is which the Customer's actual usage during the Work Off Period equals or exceeds the Work Off Amount; (ii) 6 months following the expiration of the Initial Term; or, (iii) following 30 days notice by the Customer of its intention to terminate service during the Work Off Period. If following expiration or termination of the Work Off Period, the Customer fails to satisfy the Work Off Amount, the Customer will be billed and required to pay an underutilization charge equal to 50 percent of the difference between the Customer's actual usage during the Work Off Period and the Work Off Amount. 

If during the second annual period of the term of service the Customer fails to satisfy the Volume Commitment and elects to extend the term of service, the Customer may elect to either: (i) pay an underutilization charge equal to 50 percent of the difference between the Volume Commitment and the Customer's actual usage during that annual period plus the Shortfall Amount carried forward from the preceding annual period, if applicable; or, (ii) (a) pay an underutilization charge equal to the difference between the Volume Commitment and the Customer's actual usage during that annual period plus the Shortfall Amount carried forward from the preceding annual period, if applicable, minus an amount equal to a certain percentage of the Volume Commitment during that annual period, not to exceed 15 percent, multiplied by 50 percent; and, (b) carry forward an amount equal to a certain percentage of the Volume Commitment during that annual period, not to exceed 15 percent, to the

Extension Term (Shortfall Amount).

If during the Extension Term, the Customer fails to satisfy the Extension Term Volume Commitment, the Customer may elect to either: (i) pay an underutilization charge equal to 50 percent of the difference between the Extension Term Volume Commitment and the Customer's actual usage during the Extension Term plus the Shortfall Amount carried forward from the preceding annual period, if applicable; or, (ii) (a) commit to an amount equal to a certain percentage of the aggregate Volume Commitment for each annual period of the Initial Term and the Extension Term, not to exceed 15 percent (Work Off Amount); and, (b) pay an underutilization charge equal to the difference between the Extension Term Volume Commitment and the Customer's actual usage during the Extension Term plus the Shortfall Amount carried forward from the preceding annual period, if applicable, minus the Work Off Amount, multiplied by 50 percent. If the Customer commits to a Work Off Amount, the term of service will extend on a month‑to‑month basis, not to exceed 6 months (Work Off Period). The Work Off Period will expire the earlier of (i) the month in which the Customer's actual usage during the Work Off Period equals or exceeds the Work Off Amount; (ii) 6 months following the expiration of the Extension Term; or, (iii) following 30 days notice by the Customer of its intention to terminate service during the Work Off Period. If following expiration or termination of the Work Off Period, the Customer fails to satisfy the Work Off Amount, the Customer will be billed and required to pay an underutilization charge equal to 50 percent of the difference between the Customer's actual usage during the Work Off Period and the Work Off Amount. 

5. The Customer must pay for service within 30 days of receipt of the Company's invoice.

6
The Customer and the 

Customer's 

Authorized 

Users' 

Company 

service 

usage must 

equal or 

exceed the 

following 

amounts 

during each 

applicable 

measurement 

period of 

the term of 

service 

(MVR):

Months 1 ‑ 3

$7,500,000;

Months 4 ‑

15

$35,000,000;

Months 16 ‑

27

$35,000,000;

and,

Months 28 ‑ 39

$35,000,000.
39 months
Discounts:


Monthly Recurring Charges
54%
1. The provisions of SCA Type 1 apply. Service is provided under Special Customer Arrangement Type 1, Option 2980, as set forth in MCI WORLDCOM Communications, Inc. Tariff F.C.C. 

No. 1.

2. Following the expiration of the term of service, or termination by the Customer for cause, service under this option will continue for up to nine months after expiration or termination (Transition Period) at the rates and charges and other terms and conditions in effect at the time of expiration or termination however the MVR will not apply during the Transition Period.

3.  For purposes of this option Company service usage associated with other products of the Company and its affiliates will be used to ascertain whether the Volume Commitment is satisfied.  For purposes of the Volume Commitment, "Company service usage" shall be expressed in U.S. dollars.

4. If during any measurement period of the term of service the Customer fails to satisfy the applicable MVR, the Customer will be billed and required to pay an underutilization charge equal to 35 percent of the difference between the Customer's actual usage during that measurement period and the applicable MVR, or a pro rata portion thereof for any partial measurement period.

5. If the Customer terminates service

under this option prior to the

expiration of the term of service, the

Customer will be billed and required to

pay an early termination charge equal

to 50 percent of the unsatisfied MVR

for the measurement period in which

termination occurs and 50 percent of

the MVR for each measurement period

remaining in the term of service.

6. The Customer is required to pay

undisputed charges for Company service

within 30 days after the Customer's

receipt of the Company's invoice. The

Customer shall provide written notice

and documentation for any disputed

charge to the Company not later than

the original payment due date for the

invoice on which the disputed charge

appears.

7. During Months 1 through 15 of the

term of service, the Customer must use

Company service to satisfy at least 95

percent (as measured in dollars) of its

requirements for telecommunications

service subject to regulation by the

F.C.C.

8.  If the Company revises any applicable tariff in a manner inconsistent with the terms of the Customer's SCA, and if the Company does not reverse such modification or otherwise remedy the adverse effect of such modification within 30 days after receipt of written notice from the Customer, then the Customer may terminate any one or more services under this option affected by such modification without liability (except for accrued and unpaid charges incurred prior to termination) for the early termination charges set forth in Section 5 above. 

9.  The provisions of SCA Type 1 apply, except neither party may assign this option without the prior written consent of the other party, which consent shall not be unreasonably withheld or delayed. The parties may assign this option without the consent of the other party to an affiliate or

successor.

7
$4,500,000

per annual period following

Ramp Period

#1
39 months
Discounts:


Monthly Recurring Charges
40%
For purposes of this option, Company service usage associated with other products of the Company and its affiliates will be used to ascertain whether the Volume Commitment is satisfied and to measure the usage charges for Credit #1. For purposes of this option, "Company service usage" shall be expressed in U.S. dollars.

2. For purposes of this option, the first 3 months of the term of service are defined as Ramp Period #1 and the second 3 months of the term of service are defined as Ramp Period #2.

3. Following Ramp Period #1, if during any annual period of the term of service the Customer fails to satisfy the Volume Commitment, the Customer will be billed and required to pay an underutilization charge equal to the difference between the Customer's actual usage during that annual period and the Volume Commitment, or a pro rata portion thereof for any partial annual period.

For purposes of this option, no underutilization charge will be assessed during the first annual period of the term of service, unless the

Customer's Company service usage fails or equal or exceed $3,375,000.

4. If the Customer terminates service under this option prior to the expiration of the term of service, the Customer will be billed and required to (i) repay all credits received under this option; and, (ii) pay an early termination charge equal to all of the Volume Commitment for each annual period remaining in the term of service, or a pro rata portion thereof for any partial annual period.

5. In order to be eligible to receive Company service under this option, the Customer must satisfy the following requirements at the time of option enrollment:

o The Customer's annual telecommunications service usage from a telecommunications service provider other than the Company must equal or exceed $22,000,000;

o The Customer must have at least 300 locations using telecommunications service;

o The Customer's annual usage of exchange service must equal or exceed $4,000,000; and, 

o The Customer's annual volume of domestic Company voice service usage may not exceed $61,000 during the annual period prior to option enrollment.

o The Customer's annual volume of domestic Company voice service usage may not exceed $61,000 during the annual period prior to option enrollment.

6.  If the Customer's Company service usage equals or exceeds $13,500,000 during the term of service, the Customer may terminate service under this option after Month 24 of the term of service without liability for the early termination charges set forth above, by providing the Company with at least 30 days prior written notice of its intent to terminate service under this option.

8
$3,500,000

per annual

period

following

the Ramp

Period. For

the purposes

of this

option, the

first six

months of

the term of

service are

defined as

the Ramp

Period.
42 months
The Customer will receive a 30 percent discount on standard tariffed rates for End-to-End International Private Line Services.


1. The provisions of SCA Type 1 apply.  Service provided under this option consists of the services provided under Special Customer Arrangement Type 1, Option 3050, as set forth in MCI WORLDCOM Communications, Inc. Tariff F.C.C. No. 1.

9
$1,000

per month
2 years
In lieu of all other rates and discounts, the Customer will receive a 10 percent discount on standard tariffed monthly recurring charges for End-to-End International Private Line DS-0 (Digital Signal Level 0) Service originating in the U.S. Mainland and terminating in England.
1.  Service under this option will be renewed automatically for an equivalent term and volume commitment (Renewal Term) upon expiration of the initial term of service or each Renewal Period.  Either the Customer or the Company may terminate service under this option by providing the other party at least 30 days notice prior to the expiration of the initial term of service or a Renewal Term.

10
$120,000

per annual

period
3 years
In lieu of all other rates and discounts, the Customer will be charged $10,000 for one DS-1 (Digital Signal Level 1) Service circuit between two locations mutually agreed upon between the Customer and the Company.
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 2. Option 2028 as set forth in WorldCom Technologies, Inc. Tariff F.C.C. No. 1.

2.  The Company will waive the installation charges for one T-1 Digital access circuit associated with End-to-End Private Line Service.

11
$120,000

per annual

period
3 years
Discounts:

DS-1 End-to-End International Private Line Service



Monthly recurring


40%
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 2. Option 2037 as set forth in WorldCom Technologies, Inc. Tariff F.C.C. No. 1.

12
$20,000

per month
1 year
In lieu of all other rates and discounts, the Customer will be charged $20,000 for one DS-1 (Digital Signal Level 1) Service ciruit for End-to-End International Private Line Service originating in the U.S. Mainland and terminating in Japan.
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 2. Option 1610 as set forth in WorldCom Technologies, Inc. Tariff F.C.C. No. 1.

13
$300,000

per annual

period
2 years
The Customer will receive a 33.62 percent discount on standard tariffed monthly recurring charges  for DS-1 Access circuits associated with End-to-End International Private Line Service originating in the U.S. Mainland and terminating in Hong Kong.
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 2. Option 1624 as set forth in WorldCom Technologies, Inc. Tariff F.C.C. No. 1.



14
$7,000

per month
2 years
The Customer will receive a 31.6 percent discount on standard tariffed monthly recurring charges for Fractional DS-1 (Digital Signal Level 1) Service circuits associated with End-to-End International Private Line Service originating in the United States and terminating in Hong Kong.
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 2. Option 1794 as set forth in WorldCom Technologies, Inc. Tariff F.C.C. No. 1.



15
The

Customer's

use of

inter-

national

private line

service and

certain

other

products of

the Company

and its

affiliates

must equal

or exceed

the

following

amounts:

$6,400,000

during the

first annual

period; and,

$5,200,000 

during each of the 

second and 

third annual

periods.
3 years
The Customer will receive a 45 percent discount on standard tariffed rates for End-to-End International Private Line Service, except, in lieu of this discount, the Customer will be charged the following fixed monthly recurring charges per circuit for service between the following locations, based on circuit type:




Circuit Type/



    Charge    

Between San Jose, CA and

DS-3 


Singapore

$500,000


Sydney, Australia

350,000


Tokyo, Japan

115,000


Amsterdam, Netherlands

20,000


London, United Kingdom

16,667

Between North Carolina and

Amsterdam, Netherlands

20,000


London, United Kingdom

16,667

Between San Jose, CA and

OC-3 


Singapore

$1,500,000


Sydney, Australia

720,000


Tokyo, Japan

270,000


Amsterdam, Netherlands

50,000


London, United Kingdom

50,000

Between North Carolina and

Amsterdam, Netherlands

59,500


London, United Kingdom

50,000
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 1 Option 3091 as set forth in MCI WORLDCOM Communications, Inc. Tariff F.C.C. No.  1.

16
$6,500

per month
1 year
The Customer will be charged a fixed $6,500 monthly recurring charge per circuit for DS-1 circuits which originate in the United States and terminate in the United Kingdom.
1.  The provisions of SCA Type 1 apply and service is provided under SCA Type 2 Option 2265 as set forth in WorldCom Technologies, Inc. Tariff F.C.C. No.  1.

17
$5,000,000

per annual

period
36 months
The Customer will receive a 35 percent discount on standard tariffed rates for End-to-End International Private Line Services.


1.  The provisions of SCA Type 2 apply and service is provided under SCA Type 1 Option 3124 as set forth in MCI WORLDCOM Communications, Inc. Tariff F.C.C. No. 1.

Special Customer Arrangement (SCA) Type 2
Option

Number 
Volume

Commitment
Term

Commitment
Rates and Discounts
Other Terms and Conditions

1
$7,500

per month

following

the Ramp

Period
1 year
Discounts:


Monthly Recurring Charges
5%
1.  The Customer will receive a credit equal to the Customer’s installation charges and LEC installation charges for international Private Line Service.

2.  For the purposes of this option, the first six months of the term of service are defined as the Ramp Period.

2
$20,000

per month
3 years
Discounts:


Monthly Recurring Charges




14%


3
$30,000

per month
3 years
Discounts:


Monthly Recurring Charges




12%
1.  The Company will waive: 50 percent

of the Customer’s international Private

Line Service, excluding local loop

charges, in each of Months 3 and 13, of

the term of service and the Customer’s monthly recurring charges, excluding

local loop charges, for international

Private Line service in Months 24 and

36, of the term of service.

4
$5,000

per month
2 years

1.  The Customer will receive a credit equal to the Customer’s installation charges and LEC installation charges for international Private Line Service in an amount not to exceed two and one-half times the monthly recurring charges for international Private Line service provided pursuant to this SCA.

5
$20,000

per month
3 years
Discounts:


Monthly Recurring Charge




5%


6
$45,000

per month
3 years
Discounts:


Monthly Recurring Charges




12%

The Customer will be charged a

monthly recurring charge of $24,700

for Private Line Service terminating in Singapore.


7
$10,000

per month
2 years

1.  The Company will waive the 

Customer’s monthly recurring charges

for international Private Line Service

in Months 13 and 24 of the term of

service.

8
$15,000

per month
3 years

1.  The Customer will receive a credit

equal to the Customer’s installation

charges and LEC installation charges

for international Private Line Service

in an amount not to exceed six times

the monthly recurring charges for

international Private Line Service

provided pursuant to this SCA.

9
$200,000

per month
5 years
Discounts:


Monthly Recurring Charges




21%
1.  The Customer will receive a credit

equal to the Customer’s installation

charges and LEC installation charges

for international Private Line Service

in an amount not to exceed four times

the monthly recurring charges for

international Private Line Service

provided pursuant to this SCA.

